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Anomayin. Y cmammi pozensanymo cyuachi mpancghopmayitini meHoenyii y Kanaiax MapKemuHe08ux KomMyHikayii
PO30pIOHOI MOpei6i 31 cnodcugayem, siKi 1excams 8 OCHO8I MPAaHCcHOpMayiiHux npoyecis 6 opeanizayii mopeisni. /Jose-
0eHO, Wo NIOTPYHMAM 0I5 YUX Npoyecie Cmaiu NIOBULeHHs OUONCUMATI3AYI] CYCNITbCMEA MA KOHCHO20 OKPEMO20 iHOU-
8i0a, poswupenus eniugy lnmeprem-cepedosuuya Ha cycniibcmeo, oughepeHyiayis KaHa1ie po3nooiny moeapise KO#CHO20
OKpemo2o pimetiiepa ma HAABHICIb NEGHUX HeOONIKi8 8 iCHYIouUX gopmax mopeieni. OKpim moeo, cgill enius 3poounu
3MIHU Y NOGEOTHYT Cnodcusada. y npiopumemax cmanu eKOHoMis 4acy, komgpopmue 30ilicHen s NOKYHOK, MAICIHHI 00
nepconighikayii 006cny208y8anHs ma HebaNCanHs CRIIKY8AMUCS y npoyeci Kynieni-npooaxcy. Yce ye cmano cmumyiom
011 WBUOKO20 PO3BUMKY 6AAMOKAHANLHUX MA KPOC-KAHANbHUX KOMYHIKAYIN Ma noCmasuio nepeo pimetiiom Ho8i 20pu-
30HMU, a came BNPOBAOICEHHs. MAK 36aHOI be3u06Hol Komynikayii 3 kiienmamu. OCHOB0I0 DA2AMOKAHAILHOT MA KPOC-
KAHANbHOI KOMYHIKayil 0 oghnatin-mopeosyie cmanu icHyrouu npoepamu aosavhocmi. Caum 6 Inmepuemi, adpecha
PO3CUIKA Kamano2ie ma akyiiiHux nponosuyil Ha eleKmpoHHY NOWNLY, CMC-NO8I0OMAEHHS — OCb NePULi KPOKU CYUACHOT
VKpaincokoi mopeieni y nanpami 6acamoxananonux npooadc. Tpeba sioznauumu, wjo maxuii cnocio KomyHikayii € 0o-
CMamubo HOBUM 0I5l HAWoi Kpainu. Bin nompebye 3naunoi nepedy0osu ichylouux OizHec-npoyecis, Cymmesux sumpam
Ha enpogadcentsi CRM- ma ERP-cucmem, Hogux piwiens 05 nocicmuunux cucmem. Ilompiono suxopucmosygamu €ou-
HUU NOGHUTI KAMAI02 MO8Aapie, 00N0GHEHUI 3acO00aMU CUHXPOHI3ayii | 3a0e3neuenHs AKOCmi OaHux. 3po3ymino, wo maka
nepeby0osa nompeoye cymmegux umpam. Ane naaéni npuxkiaou npoeaoiCceHts OMHIKAHANbHOL KOMYHIKayil ceiouams
npo BUCOKY ehekmugnicms mpancopmayii, aKa 00CA2AEMbCA 30 PAXYHOK 30ibWen s 00CA2i8 npooasic ma eKoHOMIL
Ha ympumanui 6cix xananie 30ymy. Tpancghopmayiuni npoyecu mapremuneo8ux KaHauie KOMYHIKayii, Ha Hauty OYMKY,
opmyroms HO8Y OMHIKAHALHY POPMY MOP2i6i, KA NOCOHY8AmMuUMe 8 COOI K MA2A3UHHI, MAK | HeMa2asunHi gopmu
npooadicy mosapis, inmezpyouu ma noEOHyOU cneyugiuni pucu 06ox gopm.
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TRANSFORMATION PROCESSES OF MODERN RETAIL
ENTERPRISES COMMUNICATION CHANNELS

Abstract. The article considers modern transformational tendencies of retail trade's channels of marketing com-
munication with the consumer, that form the basis of transformational processes in organization of trade. It is proved
that the basis for these processes was the increasing digitalization of society and each individual, expanding the impact
of the Internet on society, differentiation of distribution channels of each individual retailer and the presence of certain
shortcomings in existing forms of trade. Apart from that, the influence was made by changes in consumer behavior — time-
saving, comfortable shopping, personalization of service and unwillingness to communicate in the process of nundination
became a priority. All this became an incentive for multi-channel and cross-channel communication's rapid development
and set new horizons for retail, namely the introduction of so-called seamless communication with customers. Existing
loyalty programs became the basis for offfine trading multi-channel and cross-channel communication. Website, address
emailing of directories and promotional offers, SMS — these are the first steps of modern Ukrainian trade in the direction
of multi-channel sales. It should be noted that this method of communication is quite new for our country. It requires a
significant overhaul of existing business processes, significant costs for the implementation of CRM and ERP systems, new
solutions for logistics systems. A single complete catalog of goods, supplemented by means of synchronization and data
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quality assurance, should be used. It is clear that such a restructuring requires significant costs. Yet, existing examples of
omnichannel communication implementation indicate high efficiency of transformation, which is achieved by increasing
sales and savings on the sales channels maintenance. In our opinion, transformational processes of marketing commu-
nication channels form a new omnichannel form of trade, which will combine both store and non-store forms of sale of
goods, with integrating and combining specific features of both forms.

Key words: multichannel, cross-channel, omnichannel, channels of communication with the consumer, transforma-

tion of trade organization.
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IMocranoBka mnpo6iaemu. CrOrogHi KOHKYPEHTHA
O0opoTh0a 3MyIIye TOPrOBENbHI OpraHi3alii He JUIIe
TU(epeHITIFOBATH KaHAIH KOMYHIKAIIii 31 CIOKABadeM, a i
YIOCKOHAJIOBATH Oi3HEC-TPONecH y KaHallaX, IPUXOISIn
JI0 HOBUX OpTraHizamiiHux Gopm.

OpHuM 13 HaWOPOCTINIMX CIOCOOIB KOMYyHIKAIliil €
OJIHOKAaHAJIbHI MapKEeTHHIOBI KOMYHIKallii, siki rependa-
YalOTh CITIJIKYBaHHS 31 CIIO)KHMBA4YEM 33 pPaXyHOK BUKOPHUC-
TaHHs OJHOr0 KOMYyHiKaliiiHoro kaHany (IHTepHer-mara-
3uH ab0 MarasmH Oins OymuHKy) [1, c. 27]. Ame x Takuit
croci0 BKe He Bi/ITOBiIa€ BUMOTAM «BEIIMKOTO PITSHITY».

Po3misstHeMO MOXKITHBI TOYKH JOTHKY PITEHIy 13 Cydac-
HUM criokuBadeM. CepeTHbOCTATUCTHYHA 0c00a ChOTOIHI
BHKOPUCTOBY€ 0araro KOMyHiKalliifHUX KaHaJiB, a came:

— OJIHY Ta OUIBIIE eIEKTPOHHY CKPHHIO;

— OZIMH Ta OiNTbIIe HOMEep MOOITEHOTO 3B’ S3KY;

— peecTpamiio y JAekimpkox MeceHmkepax (Viber,
Telegram, in.);

— OOJIIKOBI 3aITUCH y COLIAIbHUX MEpPeKax;

— 00IiKOBI 3amMcK cMapT(OHIB Ta IUIAHIIETIB;

— peryisipHe BUKOPUCTaHHs [HTepHET-TOIIyKaviB, sKi
TIpuB’s13aHi /10 1eBHOT Ip-anpecH.

VYce 1e CTBOPIOE YHIKAJIbHY MOKIJIMBICTH UIS BIPO-
Ba/DKCHHS HOBUX KOMYHIKAIIMHUX TIIXOMIB y TOPTOBii
cdepi. A came:

— bararoxananpHi (a00 MyJabTHKaHAJIBHI) MapKeTHH-
TOBi KOMYHIKaIlii Iepen0adaroTh BUKOPUCTAHHS KOMITaHi-
SIMH y CBOIH MISUTBHOCTI Kilbka KOMYHIKAI[IITHUX KaHaJiB
[1, c. 18], M0 MifOTh HE3AJIEKHO ONMH BiJl OJHOTO (BCTa-
HOBJICHHSI OCOOMCTHX KOHTAaKTIB, CHIUIKyBaHHs uepe3 oi-
nifiHuiA caiit a6o Direct-mail).

— Kpoc-kaHanpHi MapKeTHHTOBI KOMyHiKallii ITOB's13aHi
3 TAKOK OCOOJIUBICTIO, [0 CYYaCHUI CIIOKNUBAY B3a€EMOJIi€
3 TIPOZABIIEM THM CIIOCOOOM, SIKHH JJIs1 HHOTO HAWKpAIIni,
1 BiH MIOBUHEH MaTH MOYKJIMBICTh TIEPEMUKATHCS HA 1HITUH
KaHaJI KOMYHIKaIlii 3a HeoOximHocCTi. [y 3a0e3neucHHs
0e3mepepBHOCTI B3a€EMOIIT 31 CIIOKUBAYEM TIOTPiOHI iHTE-
rpamis KaHaJiB KOMYHiKamii MK c000I0, a TaKoX IOJIer-
IICHHS Iepexony 3 (pi3MyHuX KaHaTiB (TTallepoBi KaTaJloTH,
IpyKOBaHa peKiIaMa, I[IHHUKH, YIIAKOBKA) y BipTyalbHi 3a
noromororo QR-koxiB, MITPUX-KO/iB, IHCTPYMEHTIB JIOTIO-
BHEHOI 1 BIpTYaIbHOT peaibHOCTI (0COOIMBO B MOJIOIKHUX
CerMeHTax), IHIIMX HOBAaTOPCHKUX TEXHOIOTH [2, c. 147].

VY Kpoc-KaHaIbHIM KOHIEII KIIEHTH MOXYTh 3Mi-
HIOBaTW KaHall. Hampukiaza, KynyBaTH OH-JailH Ta 3a0u-
patu ToBap y po3apiOHOMY Mara3uHi. OfHaK y IbOMY pasi
OHJIAHH- 1 o(hIaifH-KaHaIM MOMIISIOTHCS TEXHIUHO 1 opra-
Hizamiitno. OMHIKaHa 3'€qHyEe 00MIBAa KaHAIH HA OCHOBI
LEHTPaJbHOI 1HPPACTPYKTypH Ta IIOBHICTIO PO3INIS/Iae
IIpolec MOKYNKH criokuBada. /laHa koHuemnmis nepeada-
Yae, [0 MOKYIeLb Ha KOXKHOMY eTalli — BiJi BAOOpY TOBapy
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JI0 HOTO OILIaTH i OTPUMAaHHS — MOYKE BUOMPATH HAHOUIBII
MPUAHATHHN IS ce0e KaHa.

OMHIKaHalIbHI ~MapKeTHHIOBI  KOMYHIKamii (aHIu.
Omni-channel) npuryckaroTs 00'eTHAHHS BCiX KOMYyHiKa-
[IHUX KaHaJiB HABKOJIO KOPHUCTyBaya.

AHayi3 ocTaHHiX JochigxkeHb i myOsikauniii.
Orsin 3apyObKHUX JIOCITIKEHb JIEMOHCTPY€, IO HHHI
ICHy€ JIeKiIbKa HampsiMiB JIOCTIJDKEHHS 3aCTOCYBaHHS
IHCTPYMEHTIB 1HTETPOBAHOTO, OaraToKaHaIbHOTO, KpPOC-
KaHaJBHOTO T2 OMHIKaHAJIbHOTO MApPKETHHTY:

— P. barpa i K. Kexnep 3anpomnonyBanu criibHe BUKO-
pHCTaHHSI ONTHMI3AIIfHUX KOMYHIKaIHHUX MoJesen
«3BEpXy BHH3» 1 «3HHM3y BBEpX», 3aCHOBAHMX Ha IJISAX
KOMYHIKaIlill 1 CO)KMBUUX CTaisIX NMPUUHSATTS PIICHHS
po NoKyIky [3, c. 137];

— H. Bekpasmenni i JI. Pirm mpexcraBmimm po3mex-
YBaHHA B TEOPETUYHOMY aCIIEKTi Pi3HUX CHCTEM KaHAJTIB
B3aeMozii y chepi po3apiOHOT TOPriBiIi, Y YKCII SIKHX TTPH-
CYTHs OMHIKaHaJbHa TOpriBis [4, ¢. 177];

—TI'. Kyk migkpecittoe, o Cy4acHi CIoKHBadi — OMHIKa-
HaJbHI, TOOTO M HEe BXKJIMBO, Yepe3 SKHi KOMYHiKaIli HHIH
KaHaJI BOHU CIIUIKYIOTBCS 3 OpeHIOM, iM BasKIHMBO, MI00
BOHH MOTJIM 3I1CHATH B3a€MOIII0 3 KOMIIAHIEIO TO1, KON
M 3py4HO, THM CIIOCOOOM, SIKUM 1M 3py4HO [5, ¢. 262];

— L. Kywmnic, k. [enteep, A.JliKCOH BiI3HAYAOTH,
10 OMHIKaHAIBHUI MapKETHHT IPYHTYEThCSI Ha KaHajb-
HUX Ta IHTEIPOBaHUX MAapKETHHTOBHX KOMYHIKAIlisX, i
BHU3HAUAIOTh HOTO SK CHHEPTETHYHY IHTETPAIlil0 TOYOK
KOHTAKTYy 31 CIOKMBa4aMH 1 KOMYHIKaI[IfHIX MOYKJIHBOC-
TEeil 13 METOI0 CTBOPEHHS YHIBEPCaJIbHOI'O KIIIEHTCHKOTO
JIOCBiZly HE3aJeKHO BiJ KaHaiy, ruardopmu abo crajii
MOKYTIKH [6, . 4].

ITocranoBka 3aBaaHHs. METOIO CTaTTi € JOCIIIPKEHHS
TparchopMaIifHUX MPOIECiB Y MApKETHHTOBUX KaHATaX
KOMYHIKaIlii, fIKi CTal0Thb OCHOBOIO TpaHC(OpMAIiHHNX
MPOIICCIB B OpraHizailii TOProBoi AisUIBHOCTI Ta BUHHK-
HEeHHs1 HOBOT (hopMH TOPTiBIIi.

Bukuiag ocHoBHOro MarepiaJy gocaixkennsi. Po3u-
TOK HOBHX TEXHOJIOTi/, TAKUX 5K IHTEIEKTYaTbHI MOOUTHHI
MPUCTPOT 1 COIiambHI MepeXi, a TaKoK 3pOocTaroue 3Ha-
YeHHS TEXHOJOTIYHUX PIICHb SK Y MarasuHi, Tak i mosa
HHUM, CTBOPIOE HOBI MOYKJIMBOCTI 1 IPOOJIEMH TSI PO3Pio-
HUX mpozaaBiiB. ChOrOMHI yCi TOPrOBIli HE3aJCIKHO Bij
MIPOCTOPY, B SIKOMY BOHH IpAIIOIOTh, 3MYIIeHI Au(pepeH-
[IFOBAaTH KaHAJM KOMYHIKaIlii 3 KiieHtamu. Lle moB’s3aH0
3 MIEBHUMH HEIOJIIKaMH, [0 TIPUTAMaHHI TOMY 9 1HIIIOMY
BUY TOPTiBIIL.

Sk BuIHO 3 Tabm. 1, mo oduaiiH- 1 OHJIAH-TOPTIBIIs
MaroTh KyIy HEOJIIKIB, KOXKEH 3 SIKHX MOXKE CTaTH BHpi-
MIAJIBHUM T11JT Yac BUOOPY CIIOXKHMBaYeM 3py4YHOTO JuIsi cede
criocoOy mpuaOaHHs TOBapYy.
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Tabmuus 1

Hepnouixu oniaiin- ta oguiaiin-ropribaii

Odunaiin-Toprisis

OunaaiiH-Toprisis

1. ITokyneup 3MyIICHUI BUTpayaTy 4ac, oo
BiJIBIZlyBaTH TOYKY HPOJAXKY

2. BigHOoCcHO 0OMEKeHHI aCOPTUMEHT TOBapiB
3. BiporigHicTh BiICYyTHOCTI TOBapy y Mara3uHi
4. TpyaHoOIlli 3 OTPUMAHHSIM PO3TOPHYTOT
iHopMmaLii npo ToBap

5. HeoOXigHICTh CHIJIKYBaHHS 3 IPOIABIIEM

6. JlonatkoBi BTpaTu 4acy Ha 4epru

1. Hemae MOXJIMBOCTI O3HAHOMUTHCS 3 TOBAPOM, OLIIHUTH SIKICTh
Marepiaiis, po3Mmip, KoJip

2. HasiBHICTBh TOYKH PO3PHBY MiXK BUOOPOM TOBApy Ta HOT0 OTPUMAHHIM
3. MouBI BiICYTHICTh TOBapy Ta 301IbIICHHS CTPOKIB OUiKyBaHHS

4. MoxJI1Ba HEBIJIMOBITHICTB 1IHU Tii, 1110 OyJ1a 3asBieHa

5. JIomaTkoBi BUTPATH Ha TPAHCIIOPTYBAHHS TOBApPY

6. BUHUKHEHHSI PU3HUKIB, OB’ SI3aHUX 13 TPAHCIIOPTYBAHHSIM TOBApY

7. YcknaiHeHa npolieypa MOBEPHEHHS TOBAPY Ta BUPILICHHS
CYNEepeYHUX MUTaHb

Jicepeno: pospobneno agmopom

Tak, mpoTATOM OCTaHHIX POKiB [HTEpHET-TOPTIBIA Bif-
TATHYJa Ha ce0e 3HaYHy YacTKy CIIOKUBAUiB, IPONOHYIOUH
Maibke 0e3MEXHHUH aCOPTHMEHT, 3PY4HICTh 3aMOBICHHS,
THYYKi CTPOKH Ta BapiaHTH BiANPaBICHHS. 3 IHIIOTO OOKY,
CKapru CIIO)KMBA4iB Ha 3aTPUMaHHS CTPOKIB Bigmpas-
JICHHs, HEHAJEXKHY SKICTh TOBapy Ta OOCIyrOBYBaHH:,
CKJIaTHOIII 3 TOBEPHEHHSM TOBapy Ta Oa)KaHHA TTOKYTIIIIB
00a4YNTH TOBAP 3AIIUILAIOTH 33 O(IAlH-TOPTIBICIO BEIH-
KUl CErMEHT CIIOJKHBYOTO PHUHKY.

3a TaHUMHU JOCIIDKEHHSI, K€ MPOBOIMIIOCS areHIi€0
KANTAR 1o 3aka3y Google, ykpaiHChKi KOpHUCTYBadi (SIK
1 KopHcTyBadl iHIUX 16 KpaiH, A€ TPOBOAMIOCS NOCIHi-
JDKEHHS) 3 XapaKTepPHUCTHK OHJIAifH-MaraswHiB HaWBHIIE
OL[HIOIOTH aCOPTUMEHT ToBapiB — 60% i mpocToTy HaBi-
rauii Ta nomyky toBapiB — 55%. Cepen XapakTepHCTHK,
SIKl YKpaiHCBhKI OHJIAHH-NIOKYTII OLIHIOIOTh HUKYE BCHOT'O:
IIPOCTOTA IOBEPHEHHS TOBapy — TUIbKK 30% omuTaHux
OILIHMWJIA Ha BiIMIHHO abo myke moOpe MaHWW IYyHKT; a
TaKOX TPOTPaMH JIOSIIBHOCTI OHJIAH-Mara3uHiB 1 HasB-
HICTh Oe3KOIITOBHOI focTaBku ToBapiB — 31% i 34% Bin-
MOBITHO 33/I0BOJICHI piBHEM LUX moCyT [7].

BararokananapHiCTh, a00 KpOC-KaHAIBHICTh, CTala
PEBONIONIMHOK BIANOBIIAI0 Ha BUKIUKH, 3 SKUMHU
3iTKHYBCsl pitedn. bararokanambpHa po3apiOHa TOp-
riBist — 1e 0i3Hec-MOeb, 3a SIKOI B OJHIN 1 TIH caMii
KOMITaHIii /i1l BUXO/y Ha OJMH a00 KijbKa KyMiBeJIbHHX
CETMEHTIB BUKOPHCTOBYIOTHCS ABa a00 Oiiblle KaHAIH
po3moiny.

HasiBHicTh y 0o¢ualiH-TOPTOBIIB JEKIIBKOX KaHAJTIB
KOMYHIKAIii 3 KIIIEHTOM Jaja 3MOTY 3HaYHO IiABUIITUTH
e(heKTUBHICTh KIIACHYHUX TOPTOBEIHHUX OpPTaHi3aIlid.
[IpoTsiroM TpHUBaJIOro Mepioly HPOrpaMu JOSIbHOCTI,

SAKi TIPOMOHYBANIH CBOIM KJi€HTaM OQIalH-TOPTOBII],
TpUMaJId CIIOXKMBaya y Mol 30py pireinepy. Macosa
BUJa4a JUCKOHTHUX KapTOK i3 PI3HUMH yMOBAMHU BUKO-
pHCTaHHSI 3axJIECHYNIa YKPaiHCbKHUU piTeiln y mepuiomy
JgecsTupiudi HOBOro BiKy. [IpoTsrom TpuBanoro 4acy
KapTK{ CIIOHYKAJIM CIIO’KMBAadiB MOCTIHHO BiJBiTyBaTn
caMe Ti Mara3uHH, ¢ BOHU OyJTH MPUYETHI 10 IPOTPaMH
JOSIIBHOCTI. Y pyKax piTelsepiB 3aluIIniacs 3Ha4YHA
iHdopmariiina 6aza Tele(oOHIB, MOIITOBUX CKPHUHb Ta
iHIIOT 1H(OpMaIii, IKy CITOKMBaY 3aJIMIIAB PO cede I
yac OTPUMaHHs AMCKOHTHHX KapTok. L{s inpopmaniiina
0a3a Mociry)Kujia OCHOBOIO JJIsi BIPOBADKCHHS Ta PO3-
BUTKY OaraTOKaHaJIBHOTO TOPTOBEIBHOTO OOCIyTrOBY-
BaHHA. CaiiT B IHTepHeTi aJpecHa pO3CHIIKa KaTaJoTiB
Ta aKLUiHUX MPOMO3ULill Ha €IeKTPOHHY MOIITY, CMC-
MOBiTOMJICHHS — OCh nepnn KPOKH Cyd4acHOi TOPTiBIi y
HarnpsiMi OMHIKaHAJIBHOCTI.

30iIpIICHAS KaHANIB PO3MOAUTY BHTITHO KOMITaHIi
yepe3 HU3Ky 00CTaBUH:

— 301UIBIIYETHCSI OXOTUICHHSI PUHKY, OCKIJIbKH 3ajyya-
FOTHCSI HOBI TTOKYTIIII;

— SHIDKYIOThCS BUTDATH Ha yTPUMAHHS BCiX KaHAJIiB;

- HlI[BI/IH.lyeTLCH SKICTb TOpFlBJ‘Il OCKIJIbKH BPaxoBy-
I0THCSI HE3aI0BOJICH] 3aIIUTH OKYIILIB.

OxkpiM TOTO, y TPaIUIIHHNX KaHaJax 30yTy (od-maifn)
i B [HTepHeT-TOpriBINi (OH-NAMH) Oi3HEC-TIPOIIECH MAlOTh
Oararo criibHUX Oi3Hec-mporeciB. JIo HUX BIAHOCSATHCS
Oi3HeC-TPOIIECH YIPaBIiHHS TOBapHUMH 3aracamu, I[iHO-
YTBOPEHHSIM, MAapKETHHIOM, CKIIAJCBbKOI JIOTICTHKOK M
AQHATITUYHOIO 3BiTHICTIO. TOMY pO3IMIMpeHHs KaHaiB 30yTy
TaKOXk HaJa€ MOXKINBICTH CKOPOTHUTH IUTOMI BUTpATH Ha
3IIHCHEHHS IPOJIAXKY TOBApY.
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Puc. 1. PiznoBuau opranizanii kanaaiB npoaaxy
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[lepexpecHi OaratokaHaibHI Ta KpOC-KaHAJIBHI HpO-
JlaXi NMPUIYCKAalOTh NPUBHECEHHS IHTErpalii KaHajiB, 1X
B3a€MOII1 ¥ yIpaBITiHHS B3aemomiero. [ mianmpueMcTBa
TOPTIBJI BaJKJIMBO HE JIUIIIE MAaTH KiTbKA KaHAIB IIPOIaXK, a
1 yMITH yIpaBIATH IMMH KaHalnamu. Lle nacTs 3mMory Top-
TOBEJIbHOMY MiJANPUEMCTBY BIUIUBATH HA OBl TPYMH
HOKYIIIIB y PI3HUX CUTYyaLlisIX 3 ypaxyBaHHIM KaHaly Ipo-
nax. Kpoc-kaHabHICTh MPUBHOCUTH Y OaraTtokaHalbHICTh
B3a€MOJIII0 MK KaHaJlAMH, IHTETPY€E IX JUISA ITiJBUIICHHSI
TIPOAX, IIPH ILOMY IMOKPAIILYIOYH i YI0CKOHAJFOIOUH Bpa-
JKEHHS KOPHUCTYyBaya.

[Ingx 10 KOMIUIEKCHOTO BUKOPHCTAHHS YCiX KaHAaJiB
JIOTHKY 31 CIIO)KMBAau4aMH CTaB OCHOBOIO JIJIsl BHHUKHEHHS
OMHIKaHAJIBHOCTI — €AMHOI iH(popMaliiHOi uiardopmu,
1m0 00’ e€JHaIa BCl KAHAJM JOTHKY Y CIIIJIBHY CHCTEMY.

CioBO omni B CKJIaJHUX CJOBax yKaszye Ha IOBHOTY,
3arajipHicTh. L TEXHONOrIsSL € PO3BUTKOM OaraToKaHailb-
HOI TeXHOJOTil, aje miJ 4Jac ii 3acTOCYBaHHS OCHOBHA
yBara MpuAlSIEThCs OE3IMIOBHOMY TIJIXOAY JI0 BUKOPHC-
TaHHs Pi3HUX KaHauiB. [Ipy boMy BCi KaHaJIH MPAIIOIOTh
3 €IMHOO 0a3010 JAHUX MPO MPOAYKILitO, IIIHH, aKI[il Ta 1H.
JlocTyn 10 HUX 3IMCHIOETHCS 3 BUKOPHCTAHHSIM MOOUIb-
HHUX MPUCTPOIB i3 BUXOJAOM B IHTEpHET, cTamiOHapHUX
xoMm'foTepiB, B2C i B2B indopmaniiHux cuctem, Tele-
OaveHHs, KaTaJoriB.

BaxiBuM (akTopoM Iiji 4ac BUKOPUCTAHHS 1€l TeX-
HOJIOTIi € mepcoHaiizaliss o0ciyroByBaHHsS. TexHOJOTIT
JIal0Th 3MOTy e(eKTHBHO BHKOPHCTOBYBAaTH iH(OpMAILiio,
110 OTPUMYETHCS 13 3aINTIB KOHKPETHNX TTOKYIIIIIB TiJT Yac
BiJIBiyBaHHS HUMH BY3IIiB CoOLliabHOI Mepexi, [HTepHeT-
caifTiB, i3 TporpaM JOSIBHOCTI, MiJl Yac BUKOPHUCTAHHS
METO/IiB IHTCICKTYaIbHOTO aHaji3y AaHuX. IHdopmaris 3
PI3HHX KaHAJIB HAIXOANUTH Y PEXKUMI pEasbHOTO 4acy, 110
Jla€ 3MOTY 3aCTOCOBYBATH 1i JJisl 3/MIMCHCHHS TOKYIKH 3
ypaxyBaHHSIM KOHKPETHHX 3aluTiB MOKynus. Takwuii min-
X1J1 JoromMarae 3Ha49HO IiABHIUTH €(PESKTHBHICTh MPOIAK,
MPOTE JUTSL IBOTO TOTPiOHA 3MiHA OpraHi3alliifHOI CTPYK-
TypH T IIPUEMCTBA.

OMHIKaHAIBHICTD y piTEsi — Oe3repepBHa KOMYHi-
Kallisi 3 KJIIIEHTOM 3a JIONOMOTOI0 iHTeTpallii po3pi3HeHHX
od-naiiH i OH-JIAlH TOYOK JIOTHUKY 3 MOKYIILEM B €IHHY
CUCTEMY JUISl 3MIHCHEHHS MOKYIKH. Y TONIyKax 3pyd-
HOI MoJeni B3aeMoJii 3 MOKYNISIMH B HOBHUX yMOBax
0i3HeCy BIIKpHUIIUCA paHilIe HEeB1AOMi MOKIHUBOCTI AJIS
¢bopmyBaHHS nosmbHOCTI. s Gi3HECYy Ie iHCTPYMEHT,
KU JorioMarae ineHTH(IKyBaTH KII€HTa, Ji3HATHUCS
Ipo HOTOo TepeBary, aHalizyBaTH 3alUTH 1 pOOUTH TIpo-
mo3uIii, AKi MiIXOAATh caMe oMYy KiieHTy. s Kimi-
€HTA — MepcoHaNi3amis, ska GopMye CBioMi Ta MiACBi-
JIOMI IMITYJIbCH, 3aCHOBaHI Ha BIIACHOMY HO3UTHBHOMY
mocBiml B3aemomii 3 Kommanicro. ['0J0BHA BUMoOra s
OMHIKaHaNbHOI TUIATGOPMHU — MOXIIMBICTH KYNHTH 3a
JIOTIOMOT0I0 OYJIb-SIKOTO 3PY4YHOTO MOKYIIIEBI CIOCO0Y.
VYci ToproBeibHI TOYKH OOMIHIOIOTHCS OJUH 3 OJXHHM
JAaHUMHM TPO 3aJIMIIKH, aCOPTUMEHT, BCi omeparii, mpo-
naxi B [HTepHET-MarasmHi i comianpbHUX Mepekax ado
MeceHkepax. Taka iHTerpamis gae 3MOTY CTBOPHUTH
BHCOKY SIKICTh OOCITyroBYBaHHS i C(HOpMYBaTH HOBHIH
00pa3 KoMmmaHii.

ABTOMaTH3allisi Ha OCHOBI IH(QOPMAIIHUX TEXHO-
JIOTiH, IO CKJIANAEThCs 3 JIEKIJIBKOX KaHaJiB IMPOJaK,
BHUMarae repeOyayBanus [T-iHdpacTpykTypu Toproseib-
HOTO MiJIPHEMCTBA, [0 peaisye MpolecH pisHUX KaHa-
niB 30yTy B enuHOoMy IT-cepenosumii. 11106 peamizyBaru
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KOHIIETIIIII0 OMHIKaHaJbHOI TOPTiBiIi, IMOTPiOHE BijAIO-
BiIHE TexHiuHe 3abe3meucHHsA. st ympaBiaiHHS mepe-
pPaxoBaHUMH IOTOKaMH HEIOCTaTHbO BHKOPUCTOBYBATH
KaTaJsior, BOYOBaHUI y CHCTEMY YHIPaBIIHHS HiANpH-
emctBoM — ERP-cuctemy. IloTpiOHO BHKOpHCTOBYBaTu
€IMHUN TTOBHMIA KaTaJIoT TOBAPiB, JOMOBHEHHI 3ac00aMu
CHHXpOHI3aIii 1 3a0e3meueHHs SKOCTI JaHWX. Bemmki
TOPTOBEJBHI MIANPUEMCTBA AJISI IUX I1JIeH MOKYTh BHKO-
PHUCTOBYBATH CHCTEMY YIPABJIIHHS KaTaJoraMH MPOIyK-
TiB, PIM-cuctemy.

PIM-cucremu (product information management)
3aCTOCOBYIOTBCSl JUIsl  IIEHTPaJli30BAaHOTO  YIPaBIiHHS
iH(pOpMaLIi€l0 3 METOI0 PEeKJIaMyBaHHsI Ta MPOJAXy TOBa-
piB. Iadopmariist MOke HAIAXOIUTH 3 PI3HUX KaHAIIB, y
TOMY YHCIi 3 TepUTOpiasbHO abo reorpadidHo po3Hece-
HHUX TOYOK IPOJAX.

BucHOBKH i nepcneKTHBH MOJAJIBIINX IOCTIKEHb
y 1aHoMYy HamnpsiMi. Takum grHOM, TpaHc(HOpMALLisi KOMY-
HIKAI[IfHUX KaHaNB 3amyckae TpaHC(hopMalito 0aratbox
OpraHi3auniifHUX MPOLECIB Y TOPTiBIi. YIOCKOHAIIOIOTHCS
Ta MepeOyIOBYIOThCS JIOTICTHYHI MpoIecH, nedopma-
TY€ThCSI CHCTEMa OOJNIKYy Ta YIpPaBIiHHA, adanTyIOTHCS
JI0 HOBHX yMOB iHII Oi3Hec-mponecu. Ha Hamry mymKy,
CyJacHa TOPTiBJIs CTOITh Mepe/i BAHNKHEHHSIM HOBOI opra-
Hi3aliiHOI (OpMH, sIKa ITOEJHYBaTHME Ta IHTErpyBaTUMe
MeBHI crienn(iuHi pyUCH K Mara3wHHOI, Tak 1 mo3amara-
3uHHOI popm Toprisii. L Tparcdopmarist BigkprBae HOBI
TOPU30HTH JIOCII/KEHb, SIKI MOB’sI3aHi 3 OLIHKOIO e(ek-
THUBHOCTI, BIIOCKOHAJICHHSIM OpraHi3allil Ta MOJIMIICHHSIM
PIBHS TOPTOBETFHOTO 0OCITYTOBYBAaHHS.
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