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YHOPABJIIHHS CIIOKUBYUM JJOCBIJIOM Y PUTEMJIIL:
TPEH/IU TA IEPCIIEKTUBHU

Anomauin. B cmammi 00ciodncyemobcsi 00C8I0 CRONCUBAUIE 8 YMOBAX PO3GUMKY YUPDPOBUX MEXHONO2IH,
WO KaApOUHALHO 3MIHIOIOMb YMOBU 8e0eHHs OI3HeCy 3 MOUKU 30py HoOY006U 00820CMPOKOBUX GIOHOCUH 3i
cnojlcusauamu ma npu3eo0simev 00 QOPMY8aHHs HOB0I KYIbMYpPU CHOJICUBAHHS 6 cghepi pumeiiny;
AHANIZYIOMbCS MEeMOOU OYIHKU CRONCUBYO20 O0CEI0Y; Y3A2ANbHIOIOMbCS PEKOMEeHOayii wooo YnpaeiinHsl
CROACUBUUM OOCBIOOM. AKYEHMYEMbCA Y8aza HA MOMY, WO HOBL KOHYEnyii i noHAmms, wjo 00IPYHMO8YI0Mb
npoyec 83a€MO0ii Cnoxicu8ayie iz npooasyimu, nepeodavardms 3ACMOCY8AHHSA HOBUX, OibUl CKIAOHUX
BIOHOCUH 3 CROJICUBAYAMU, YNPAGIIHHSA MOUKAMU KOHMAKMY 3 HUMU 0/ 3abe3neyenHss 00620CMpoKosoi
JosIbHOCMI KAieHmis. Busnauaromuvcsa nepcnekmusu nooanrbiiux 00CIioH#CeHb, Wo nos sa3aHi 3 po3pooKoio
IHCMPYMEHmapito wooo Gopmysants 00C6idy CRONCUBAYIE MA YAPAGIIHHA HUM 3 YPAXY8AHHAM Cheyuiku
OIANbHOCIE GIMYUSHAHUX pUmelliepis.
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MANAGEMENT OF CONSUMER EXPERIENCE IN RETAIL: TRENDS
AND PROSPECTS

Abstract. The article investigates the experience of consumers in the development of digital technologies,
which fundamentally change the conditions of doing business in terms of long-term relationships with
consumers and lead to the formation of a new consumption culture in the retail sector, examines methods for
evaluating consumer experience; summarizes recommendations for managing consumer experience. The
emphasis is on the fact that new concepts that substantiate the process of interaction between consumers and
sellers involve the applying of new, more complex relationships with consumers, managing points of contact
with them to ensure long-term customer loyalty. The prospects for further research are determined, which are
related to the development of tools for building and managing consumer experience, taking into account the
specifics of the activities of domestic retailers.
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IocTranoska npodsemu. CyqacHull puTeiin xapak- nependavae, 1o 0e3 Mporo3uLii CroKUBa4aM iHTYITHB-
TEPU3YETCS BHUCOKOK KOHKYPEHIIEI, PO3BUTKOM HO 3pO3YMLIOTO HPOJYKTY Ta BUCOKOI SKOCTI 00CIyro-
MYJIbTH- Ta OMHIKaHaJIbHOCTI, OIIYKOM DillleHb I10J10 BYBaHHSI HEMOXXJIMBO €(EKTHBHO PO3BHBATH PO31pid-
3a0e3nedeHHs BiAmoBimHOrO Tpadiky Ta MOOYyHOBH Hul Gi3Hec.

B3a€EMOBITHOCHH 31 crioxxuBayamu. Offline-pureiin moc- udposi TexHOIOTIi NEPEeTBOPWIN TPaAULIHUI
TYIIOBO INEPETBOPIOETHCS 3 00 €KTIB ‘3 psgamMH CcTela- TIPOIIEC IPUHHATTS PIICHHS CIIOKUBAaYEM MO0 KYIIiB-
XKIB 1 TIOJIMIIB” Y LIEHTPH MOOYAOBH BiTHOCHH 31 CIIOXKH- Ji TOBapiB/MOCIYr Ha CKJAaJHO IPOTHO30BAaHUM, IO
BaueM Ta opMyBaHHs iX KIIIEHTCHKOTO mocBiny [1; 2]. I'PYHTYETBHCS Ha 3HAUHIHM KIIBKOCTI TOYOK KOHTAKTY MiXk
CyJacHWid BHCOKOKOHKYPEHTHHUH PpHHOK pHUTEHITY CriokuBadeM Ta purelepom. “HoBuii” moKymnemns
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NOiHOPMOBaHMM, “HiJKIIOYECHUH”, palioHaJIbHUH,
MOCTIHHO 3MIHIOE CBOI IEpeBaru; BHKOPUCTOBYE Bij
TPhOX 1 OUbIIE KaHANIB IS TOMIYKY Ta MPHIOAHHS
TOBapiB; HE JOBIpSE MPOJABIIO Ta aHaji3ye iH(opMa-
IO IIPO TOBAp CAMOCTIHHO 32 JOTIOMOTO0 COITIaTbHIX
MEpEX Ta IHIIKX JHKEPEIT; He JIOSUIbHUHN 0 KOHKPETHOTO
pureiinepa Ta 3AiHCHIOE TIOKYTIKH TaM, Jie HOMY 3py9HO;
BHCYBA€ TIiIBUIICHI BUMOTH Ta OYiKyBaHHS BiJ] €MOIIiii-
Horo ¢QoHy marasuHiB. ToMy s 3pocTaHHA 00CATIB
MPOAAXKY PO3APIOHNM KOMIIAHIIM HEOOX1THO HE TUTBKU
3HATH BJIACHUX KII€HTIB, ICTOPIO IX KYIIBENb Ta 3alld-
TiB, YyHOJ00aHHs, COMLIaNbHUN CTaTyc, a i e()eKTUBHO
BHKOPUCTOBYBATH ITI0 iH(pOpMAIi0 Ha BCIX eTamax
CIUIKYBaHHS 3 HUMH, 3a0e31euyBaT €AMHUNA Ta 3pyd-
HUHM CIIO)KUBYMK JOCBiJ KYIIBIl B YCiX BHKOPHCTO-
BYBaHUX pHUTEIlIepaMH KaHaIaX MPOJaKy.

AHaJii3 ocCTaHHIX JOcCaiKeHb i mnyOJikamii.
[Muranus popmyBaHHs crioxuByoro goceiny (Customer
Experience, CX) ta nporiecy ynpaBiiHHS CIIOXKHBYHM
noceigom (Customer Experience Management, CEM)
PO3TILIIAIOTECS B TpAIlIX 3apyODLKHHUX TOCTITHHKIB,
3okpema K. ®opuemna, b. IlImurra, ®. Paiixenbna,
Timori JI. Kefinina, Exxena B. Aunepcona Ta iH. [3; 4;
5; 6; 7]. BiTun3HsHI aBTOPH, IO TOCHIIKYIOTh MUTAHHS
(dopMyBaHHS Ta YIpPAaBIiHHA JOCBIIOM CIIOKHBAYiB,
MEepeBaYKHO KOHIIEHTPYIOTh CBOIO yBary Ha OaHKIBCh-
KOMY, TOTEJIBFHO-PECTOPAaHHOMY Ta JESKHX IHIIHX,
MOB’SI3aHUX 3 HaJaHHSIM OKPEMHUX BHJIB IOCIYT, CEK-
Topax [8; 9]. B cdepi puretiny ui nutaHHS 30¢01TBIIOTO
00roBOpPIOIOThCS. B Mexax Oi3Hec-KoH(pepeHLid Ta
0i3HEC-(OpyMiB, a pe3yIbTaTH MMPEICTABICHI Y CTUCIHX
3BiTax BIANOBIOHUX MpOQeciiHUX BHUAAHb Ta JOCIII-
KEHHSIX KOHCAITHHIOBUX KOMMaHiH.

IocranoBka 3aBaaHHsA. MeTolo naHOI CTaTTi €
JIOCIIJPKEHHS] CYTHOCTI CIIO)KHUBYOTO JIOCBIy Ta yIpaB-
JMHHA HAM Yy cdepi puTeiny, BH3HAYEHHS OCHOBHHX
TEHJIeHIIil, Mpo0JjeM Ta HampsMiB 3aCTOCYBaHHS B
ISUTBHOCTI BITYM3HSHUX PUTEHIIEPIB.

Buknax ocHoBHOro Matepiany nociimkenHs. B
OUTBIIOCTI HAYKOBUX JDKEpENl TMpOIeC NPHAHATTS
pilIeHHs PO TIOKYNIKY BH3HAYa€ThCs SK JIiHiHA
GaraToeTariHa MOJIEJIb, 3T1THO 3 KO0 CIIOXHBAd IPO-
XOOUTh BHU3HAYEHI eTand M[OoCHifgoBHO. KoHIemnis
JiHIHOCTI, 1m0 3amponoHoBana E. Jlesicom y 1896 p.,
6azyerbcs Ha Mogneni AIDA: yceimomienHs (Aware-
ness), 3amikaBiueHHs (Interest), o6axanus (Desire),
kymiis (Action). [7] Ioganbmmit po3BUTOK 3ampoIio-
HOBAHOTO JIIHIHHOTO MigX01y 3 (PiIKCOBAaHUMH CTaliIMH
3HaHmoOB BimoOpaxkeHHs B Mojeni Xosapaa-llleca
(xiHenpb 60-x poOKiB), sika mependayae BILIMB KOMOIHAIIIT
pisHEX (QakTopiB Ha BHOIp TOBapy CIIOKHBAa4YEeM ¥
MeXax I’ SITH CTa il IPUHHATTS PiLICHHS PO MOKYTIKY:
3aJyueHHs YBaru; CHpPUNHATTS TOBapy CHOXKHBAueM;
(opMyBaHHsS BIJHOLIEHHS IO TOBApY; BHHUKHEHHS
OaxxaHHA npuAOaTH TOBAp;, 3MIHCHEHHS TOKYIIKH.
CyuacHu# pO3BUTOK iHPOPMAIIHHUX TEXHOJOTIH CyT-
TEBO BIUIMHYB Ha JiHIIHI MOAET NMPUHHATTS PIlICHHS
CHOXKMBaueM IPO MOKYIKY 3 TOYKH 30pY HEMOKJIMBOCTI
OTpUMATH NepeadadyBaHi pe3ynbTaT. Y Mepiry 4epry
1le BUKJIIMKAaHO THM, IO iH(pOpMalliiiHe cepe/loBHIIE, B
SIKOMY TiepeOyBa€e CIOKUBad, € TUHAMIYHHUM, a 1HPOP-
MauiiHU{ NOTIK - Oe3nepepBHUM, L0 HE IPU3BOAUTH I10
MTOCITITOBHOTO 3BY)KEHHS KiJIHbKOCTi BapiaHTIB pillIeHHS
CIOXKMBaya BIIHOCHO HOKYIIKHM, a JIMIIE CIIPUSE MOSBi
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HOBUX Ha OyIb-SKOMY eTami NPUHHSATTS PilIEHHS PO
MOKYIKy [7].

Bucoka mBHAKICTE 3MIiHM CHOXHBYHX IEpeBar,
MOCTIHHE 3POCTaHHS BUMOTI CIOXXHBAuiB 10 SIKOCTI
TOBapiB/TIOCIYT, PiBHS CEPBICY Ta EMOIITHOTO JAOCBixy
BUMarae BiJl PUTEHJIEPIB 3alpOBaPKEHHSI CY4aCHHX
Oi3Hec-Mopeneii  0OCIyroBYBaHHS — IOKYIIIB,  SKi
IPYHTYIOThCS Ha:

- IudepeHIiHOBaHOCTI MPOTIO3HUIIi] SIK 32 LiHOIO,
TaK i 3a piBHEM cepBicy Ta aTMocdepH, 3a0e3nedyroyn
TakKUM YHHOM BHYTPIIIHIA PHTEHI-TIPOCTip YHIKaIb-
HICTIO Ta iI€HTHUYHICTIO;

- CcerMeHTamii IUIBOBUX TPYH, fKa IOMOMAarae
chopMyBaTH KOMYHIKAIIiHY Ta CEpBICHY MOJENi iX
00CITyTOBYBaHHS;

- KIIE€HTOLIEHTPUYHOCTI, sKa (OKyCyeTbcs Ha
3aMUTax MTbOBOI AyJUTOPii, IO TO3BOJISIE 3AIPOIO-
HyBaTH €(EeKTHUBHY CHCTEMY JOSUIBHOCTI Ta 301ib-
LIyBaTH KUTBKICTh TIOBTOPHHX MOKYTIOK;

- IHTErpoOBaHil cHCTEeMi 3BOPOTHOrO 3B’SI3Ky Ta
oOMiHy iHpOpPMAIIi€TO 31 CITOKUBAYEM.

Takum yrHOM, Mapamerpamu ‘“‘MiHIMyMY” B3a€EMO-
Il 31 cnoxuBadeM y cdepi puTeiiy MaroTh OyTH:
00CIIyroBYBaHHSI B OHJIaiiHI, OpraHizallis 3BOPOTHOTO
3B’SI3KY 31 CIIOKMBAadaMH, KIIEHTChKA aHAJITHKA 1 cer-
MEHTAIlisl, aHaJli3 POKYCHHUX 30H 3 METOIO MOKPAIICHHS
MIPONIOHOBAHUX TOBAPIB/IIOCIYT HE MEHIIE HIX pa3 y
pIkK.

OTxe, CydacHi KITiI€HTOOPIEHTOBaHI po3ApiOHI KOM-
TNaHii TOBUHHI BiJIIOBIIATH TAKUM BUMOTaM: PO3YMITH
moTpeOu Ta Oa)kaHHS MOKYIIIIB; BOJIOAITH iHPOpMAILIi€0
Hpo Pi3HI IX TUNH; BIUIMBATH Ha (OPMYBAHHS HOBHX
moTped MOKYIIIiB, 3aBYaCHO Ta iHIIIaTHBHO BU3HAYATH
HONHUT HAa TOBApPH/TIOCIYTM Ta BBOAMTH IX B acopTH-
MEHTHY MAaTpHIIO; MaTH €IWHI CTaHIAapTH 00CIyro-
BYBaHHS; IIOCTIfHO B/IOCKOHAJIOBATH 3aXOJH IIOAO
(hopMyBaHHS Ta MOKPAILICHHS JOCBIAY CIIOKHUBAYIB.

BinmoBigHO, TPIOPUTETHUM HAMPSIMOM PO3BUTKY
Cy4acHHX po3JIpiOHMX KOMNaHii € hopmyBaHH: Oi3HecC-
Mojenell puteiiiepiB Ha ocHOBI KoHmenmii “Customer
Experience” (CX), sika IpyHTY€ThCS Ha MOJIOKCHHI, 110
LiHHICTD TPOIIO3UII KOMIIaHIi CIIPUAMAETHCS CIIOXKH-
BauaMH B pe3yJIbTaTi OTPUMAHOTO JOCBIly Ta BPaXKEHb.
3a manumu Dimension Data, 82% xoMIaHii BBa>KarOTh
KITIEHTCHKUH JTOCBIJI OJIHIEI0 3 OCHOBHUX BiIIMIHHOCTEH
BiJl KOHKYPEHTIB, a 77,5% BU3HAYAIOTh HOTO SIK OCHOB-
HUI TIOKa3HKK epekTuBHOCTI cTparerii [10].

VY ninoMy OiNBIIICTE JTOCHIHUKIB TPAKTYIOTh TEp-
MiH “CITIO’KUBYHHN TOCBiA” SIK CYKYIHICTh BCiX BpaXXeHB,
BITYYTTIB Ta JOCBIAY B Pe3yJbTaTi B3aEMOJIi CIIOXKH-
Baya 3 KOMIIAHIEI0 3 METOI0 3aJ0BOJICHHS ICHYIOYOT
motpebu [9, 10].

Tepmin “yrpaBiinas croxuBuuM gocsizom” (Cus-
tomer Experience Management, CEM) 3’sBuscs y 2003 p.
1 BH3HAUYa€ MpoIeC BCCOIYHOr0 YMPaBIIiHHS JOCBIIOM
CIIOKMBaya Ha BCIX CTajisiX HOro B3aeMonii 3 KoM-
MaHi€l, MPOAYKTOM/OpEHIOM/TIOCIYrot0. YTpaBIiHHS
CIIO)KMBYMM JIOCBIJIOM HaliJeHe Ha IOKpPaIleHHS
BpaXeHb Ta 30iJbIIIEHHS TIepeBar, 10 OTPUMYIOTh
CIIOKMBAaYi B MPOIIECi B3aEMOIii 3 KOMITaHI€I0, a TAKOXK
TOKJIMKaHEe 3pOOUTH OOCIYroBYBaHHS €(PEKTUBHUM Ta
TaKuM, 1110 BiAMOBiga€ iX 3amuram.

CEM € HailOUIbII aKTyaJlbHUM JUIS KOMIIAHIM, SKi
B3a€EMOJIIIOTh 13 MAacoBUM CIIOXHMBAaue€M Ha PHUHKY 3



BHUCOKHM PIBHEM KOHKYPCHIIi (10 SKUX, B TOMY YHUCII,
HAJISKUTB 1 cdepa puTeilily) Ta HaMararThCsl BUPILIUTH
HU3KY Npo0ieM, 3 SKUMH BOHH CTHKAIOTHCA B IIPOIECi
CBOE€T JIAILHOCTI, a came:

— HeOOXIJHICTh MiJBUILEHHS JIOSUIBHOCTI CITOXKH-
BayviB /10 KOMIIaHii/OpeHmy;

— HeoOXiTHICTh 3pOCTaHHA PO3MIPY ‘‘CepemHBOrO
4eKy’’;

— 30UIBIMICHHS KITBKOCTI MOBTOPHUX IIPOJAXKIB,
aJKe HasiBHA KiJIbKICTh € 3HAYHO HIKYOIO 33 IIPOrHO30-
BaHUI1 PiBCHB;

— BIJATIK CITOXKUBAYIB IO KOHKYPEHTIB, SIKHI mepe-
IIKO/PKAE CTaOIIbHOMY PO3BUTKY KOMIIaHii Ta iH.

CnoxuBunii JocBix GopMyeThes 3 6araThox CKia-
JIOBHX Ta CTOCYETHCS BCHOTO IUKIY B3a€MOIIl TOBapy
YH MOCIYTH 3 HOT0 NOCTa4albHUKOM: BiJl MOMEHTY Iiep-
II0TO KOHTAKTY 3 TOBAPOM/TIOCITYTOI0 (HAIIPHUKIIA, PEK-
naMu), (akTy TOKYNKH, Nepioay BUKOPHUCTAHHS/
CIOXXMBAHHS TOBAapy 1 O MOMEHTY 3aBEpIICHHS HOTo
BUKOPHCTAHHSI/CIIOKHBaHHS.

Cepen oCHOBHUX TpoOJIeM BITUYM3HSHUX pO3APiO-
HUX KOMIIaHiii, OB s3aHMX 13 3apOBaHKEHHSAM IPHUH-
OUMIB  KJII€HTOOPIEHTOBAHOCTI, (OPMYyBaHHSIM Ta
YIOPaBIiHHSAM  CHOXKUBYUM  JIOCBIZIOM,  E€KCIIEPTH
BIJI3HAYAIOTh TaKi:

— BIJICYTHICTB/HEJOCKOHAIIICTh ~ KOPHOPAaTHBHOL
KyJIbTypH Ta HEIOCTaTHA 3aJyUEHICTH IEPCOHAIY M0
cTparerii KOMMaHil 010 HaJaHHSI MO3UTHBHOTO CIO-
JKIBYOTO JOCBINY, IO MPU3BOAWUTH IO (OPMATHHOTO
JIOTPUMAaHHsI CTaHJapTiB 00CITYyrOBYBaHHS CIOKHBAYiB,
BiJICYTHOCTI TPOAKTHUBHOCTI Ta Y4YacTi MEPCOHATY B
PO3BUTKY KOMIaHii;

— HE3JAro[KCHICTh POOOTH pPI3HUX TOYOK KOH-
TakTy Ta kaHanmiB kommanii (back-office, front-office),
BiJICYTHICTh BiJIOBiTaIFHOCTI CIIBPOOITHHUKIB Jemap-
tamentiB back-office 3a mokasHuKEM CMOXHUBUOTO
JIOCBIiy, IO TIPU3BOANTE J0 HE3aI[iKaBICHOCTI B ONTH-
Mi3arlii 03HAYEHUX MPOLECIB 1 B MIJCYMKY HEraTHBHO
BIUIMBA€ Ha 3arajibHUi piBeHb BPAKCHHS CIIOXKMBaya
Bi B3aeMoii 3 KOMIIAHI€IO;

— Hee(eKTMBHA CHUCTEMa KOMYHIKalii 31 CHOXH-
BayaMH (KaHaJiB 3BOPOTHOTO 3B’SI3KY), IO IPU3BOIUTH
JI0 BIJCYTHOCTI HIBHIKOI peakilii KOMIIaHii Ha Hera-
TUBHUI JOCBII CIIOKUBadiB (HANPHUKIAT, HAa CKapTd
MOKYIIIIB, BIJICYTHICTh 200 YIOBIJIBHEHICTh BiAMOBimEH
Ha iX 3aIMTH) Ta HOTO NEepEeTBOPEHHS Y MO3UTHBHUN;

— Hee(eKTUBHA CHUCTeMa KIIEHTCHKOI aHATiITHUKH,
MOTEHIia)l SIKOI BHKOPHUCTOBYETHCSI HE B IIOBHOMY
00cs3i. 3HauHI HENONIKM HAsBHI TakoX Yy TMporeci
TpaHcdopmanii pe3ysibTaTiB aHai3y B KOHKPETHi il
1010 YTPUMAaHHS Ta aKTUBI3aIlii CIIOKMBAYiB, TIEPCOHA-
Ji3amii pilieHb Ta mociyr (€KCIepTH BiJ3HAYAIOTh, IO
mumre 23% cepen OMUTaHMX YYacHHKIB PUHKY (op-
MYIOTb CIIOXXMBYMH JOCBiJl Ha OCHOBI mpodiniB
KOpHUCTYBauiB Ta aHaaiTuku) [11].

Binburicts (axiBiiB “3a10BOJEHICTH CHOKHBa4a”
PO3TIISIAIOTH SIK PE3YJIbTAT CKIAHOTO IICHXOJIOTIYHOTO
IIPOLIECY CITIBCTABIICHHS, K€ 3/1IICHIOE CIIOXKMBAY, KOJIN
BiH TOpPIBHIOE CBil JOCBIJ CIIOKUBAaHHS TOBapy/IOC-
JyTH 31 cTanaapToM (iJ1eaJIbHUM YSBIICHHSIM PO ToBap/
nocnyry). st Toro, mo0 YHpaBJiATH CIIOKHBUNAM
JIOCB1/I0M, HEOOX1/THO HAJIaroOANTH 3BOPOTHHIA 3B’ SI30K 31
CBOIMHU CITIO)KMBaYaMU Ta PO3YMITH ie€papxito iX IiH-
uinHocre. lle MoXiIMBO sMIIEe 32 YMOB ayIquTy
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CIIOKHMBYOTO JIOCBINYy B KOMIIaHIi Ta aHANi3y “NLIAXY
cnoxuBaya” (Customer Journey, CJ), Ha OCHOBI SKHX
¢dopmyetbes CEM.

OCHOBHI eTany NPOeKTy 3 YINPaBIiHHS CIIOKHUBYHM
JOCBIZIOM B KOMIIaHii MOJIATAIOTh y TakoMmy [12]:

1 eramn. AHani3 MOTOYHOI CUTYAMIi: ayJUT CII0KUB-
YOro MIOCBiAy B KOMIIAHIl Ta aHami3 “NUIAXY CIOXKH-
Baya”; IOTOYHMH CTaH 3aJ0BOJICHOCTI CIIO)KMBaya
HasBHUM CEpBiCOM; OIliHKA TIOKAa3HUKIB 3a70BOJICHOCTI
Ta MOPIBHSHHSA 1X 3 TIOKa3HUKaMH KOHKYPEHTIB.

2 eran. O1riHKa B3a€MOIIT 31 CTIOKUBaYaMHu (aHaJi3
Customer Journey): mpoGiieMHI 30HH Ta MO3WTHUBHI
MOMEHTH B MEXax ITOBHOTO IIMKIY OOCITyrOBYBaHHST
(Bix mepIIoro KOHTAaKTy A0 MiCJISIPOJaKHOTO 00CIyro-
BYBaHHS); BUAJICHHS IPOOIEMHUX 30H 3 OIIIHKOIO BaXK-
JIUBOCTI Ta CKJIAJHOCTI KOXHOT 30HU; OIlIHKA ¢(CKTHB-
HOCTI (YHKIIOHYBaHHSI KaHANIB OOCIyrOBYBaHHS
CIIO’KUBAYIB.

3 eramn. CepBic-au3aiiH LiJILOBOIO JOCBIAY CIOKH-
BauiB (HabIp TEXHIK, SIKi JO3BOJISIIOTH MPOTHO3YBATH Ta
dbopmyBaTu Oa’kaHHMH [OCBIJI CIIOKMBada B IIPOLECI
BHOOpPY Ta CIOXXHBAHHI TOBapiB/ITOCIYT KOMIIaHii):
CTaHIApTH KIIIEHTCHKOI'O CEPBICY Ta KIIOUYOBI Iapa-
MeTpH 00CIyrOBYBaHHS; KJIIEHTOOPIEHTOBAaHA OpraHisa-
LiifHa CTPYKTypa Ta IPOLECH; 3aXOJH IIOAO iX BIIPO-
BaJKCHHSI.

4 eran. BripoBaykeHHSI Ta MOHITOPHHT OHOBJICHHX
MIPOLIECIB 13 KIIIEHTCHKOTO OOCIyrOByBaHHs Ta OpraHi-
3amiiHOI CTPYKTYpH, cHhOpPMOBAHUX Ha MPUHIUTIAX 0e3-
MEPEPBHOTO yYJJOCKOHAJICHHS CIIOXKHUBYOTO JOCBIY, IO
IPYHTYIOThCS Ha POLIEAYpax BiJICTEKEHHS 3BOPOTHOTO
3B’SI3Ky Ta 3alpOBa/DKEHHS 3MIiH B OOCIyrOoBYBaHHS
CTIOKHMBAYiB.

3a3Ha4nuMO, IO €IMHOT METOJIUKH BUMIPY JIOSUIb-
HOCTI CHIO’KMBAUiB Ta PiBHA 1X 3a/I0BOJICHOCTI HE iCHYE.
KommaHnii BUKOPHUCTOBYIOTh TaKi CHCTEMH MOKa3HHUKIB
OIIHKMA CIOXKHBYOTO JOCBimy, sIKi, Ha TX MOIJIS,
MaKCUMAallbHO €(EKTHBHO BPaXxOBYIOTH C(epy isib-
HOCTI KOMIIaHIl Ta J03BOJISIIOTH IiJIBUIUTH SIKICTh
o0CITyroBYBaHHs KIi€HTIB KoMmaHil. Hadnommpenimri
NOKa3HUKH BUMIPY JIOSJILHOCTI CIIOYKMBAYiB Ta PiBHA iX
3aJI0BOJICHOCTI mpejcTanieHi B Tabn. 1. Excriepru [18]
aKIEHTYIOTh yBary Ha TaKMX OCHOBHHX aclieKTax Ipo-
[ecy BHMIpY CTYICHS 3a0BOJICHOCTI CIOXKHBAdiB Y
KOMIIaHii.

[o-mepiie, oIiHIOBATH SIKICTH OOCIYTOBYBaHHS
HEOOXiHO MPOTATOM BCHOTO “HIIAXY CHOXHMBada”, a HE
Jiie Horo 3arajbHUM piBeHb a00 B OKPEMHUX “‘TOYKax
KOHTaKTy  (Hampukiaz, (akT OIUIATH TOBapy, IOBEP-
HEHHS TOBapy TOLIO).

[Mo-mpyre, o3HaueHHi mpolec nependavae 3ampo-
BaJDKEHHS HEOOXiMHMX TEXHIYHHX pillleHb, MO 3a0e3-
MEYIyIOTh 3BOPOTHHHN 3B’S30K 31 CHOXHMBadaMH 3a pi3-
HUMHM KaHajamH, 30ip, aHaji3 OTPUMAaHHUX JaHHUX Ta X
Tparcdopmariito B 6aratoakTopHi 3BITH — Jammbopam,
sIKi 3a0e3neuyIoTh MPOo30picTh iH(OpMaLil Ta MOXKIH-
BICTB ii BUKOPHCTOBYBATH Ha BCiX YIPABIIHCHKUX PIBHSX.

[Mo-Tpere, HEOOXiAHO MOCTIHHO NOJIATH 1HEPTHICTH
MUCIICHHSI TIEPCOHATy BCEpENWHI KOMITaHii Ha BCiX ii
OpraHizaliifHiX pIBHSAX, CKOPOUYBATH PO3PUB MIX HeEp-
COHAJIOM, SKWHA HampsMy B3aEMOIIE 3 KIIEHTAMH, Ta
OTPUMaHMM 3BOPOTHHM 3B’S3KOM 31 CIIO)KMBadaMul 3
METOI0 HAaOyTTSI HUMU TIO3UTHBHOTO CIIOKUBYOTO JIOCBITY.



Tabnuys 1

OCHOBHI NOKA3HUKH BUMIpY JIOSAJLHOCTI Ta 3210BOJIEHOCTi CIIOKUBAYiB

3acTocyBaHHs B

IToxa3sHuku Onuc Meronvika npoBeIeHH cucremi KPI
KOMMaHii
1 2 3 4
Iunexe nosubHOCTi /| OfwH i3 OCHOBHHX iHfekciB | “OmiHIT Balry TOTOBHICT peko- | 3pocranHs mokasHuka NPS
Unctuii iHAEKC TOTOB- | BUMIpPY JIOSUIBHOCTI KII€HTIB, | MEHIyBaTH KOMIIAHIIO Ipy3sM/ Koje- | KOpelmroe 31 3pOCTaHHAM
HOCTI peKOMeHIyBaTu | sikuil neMoHCTpye (y %) Kijb- | ram/poaudam” KiJIBKOCTI MOBTOPHUX
(Net Promoter Score, | kicte KimientiB, mo rortosi | 10-GaabHa IIKaja OIIIHIOBaHHS: | KYIIBEIb
NPS) pexomeHxyBatn  kommadito | “TIpomoyrepn” — ominku 9 a6o 10
(1. 3. “mpoMoyTepiB”’) 3a MiHy- | OaiiB
COM KIII€HTIB, mo oTpuManu | “He#irpann” — ouinku 7 ado 8 6aniB
HEeTraTHBHUH 0cBig B npoueci | “/lerpakropu” — ouinku Bixm 0 1o 6
B3aeMoii 3 KommaHiero (T. 3. | GaliB
“merpakTopiB”)
Innexkc 3amoBoseHocti | JleMoHCTpye piBeHb BimmoBin- | “OmiHiTh, HACKUIBKM BH 3amoBoiieHi | Buxopucranus CSl:

KJII€HTIB (Customer | HOCTI ~ OTpUMaHOTO  cep- | OTPUMAaHHM CepBICOM/IPOIYKTOM?” KOpeTyBaHHS TEXHO-
Satisfaction Index | Bicy/mpoaykTy ouikyBaHHsAM | BHKOPHCTOBYETHCS IIKaia OLIHIOBAHHS | JIOTIYHHX TPOLECIB,;
(CsI) KIli€HTA Bix 1 g0 100 Ganis MPOBEJCHHS OTEPATHBHOTO
PCIKUHIPHHTY OCHOBHHX
Oi3Hec-TIpoIieciB KOMITaHii;
BUSIBJICHHS BY3BKHX MIiCIlb
Ha BCiX eTarax IpOCyBaHH:I
TOBapy Ta HOTO JKHTTEBOTO
LVKITY
Innexc aosuibHOCTI | Biporimuicte  pexomenpgarii | Kommanis ~ Temkin  Group, Buko- | OTpuMaHHS ~ 3BOPOTHOTO
mokymiiB TLR (Temkin | mpy3sm/3uaiiomum. pHUCTOBYIOUHM MIKanmy Bix 1 g0 7, omuTye | 3B’SI3Ky 31 CIIOKUBayeM,
Loyalty Rating) BincyTtHicTe OakaHHS KyIy- | TOKYIIIIB 3 METOO BHIUINTH KOMIIaHii, B | BHSBICHHS B3a€EMO3B’ 3Ky
BaTH B IHIIKA KOMMaHii. | IKUX OynW 3IifiCHeHI MOKYNMKW/HAamaHi | MK JOCBIOM KIEHTIB Ta

BaxxanHs 3miliCHIOBaTH IIOB-
TOPHI NOKYIIKH B I1i} KOMITaHi{

MOCIyYTH 32 ocTaHHi 60 110

X JOSUTBHICTIO

TToka3zHuk npaneBurTpar
KJTiEeHTa (Customer
Effort Score, CES/Net
Effort Score)

Po3paxoByeTbcst 3 METOHO
BUSIBJICHHS  IEpEelIKOA  Ta
Oap’epiB B mpormeci obciyro-
BYBaHHS KJIi€HTA

Meron CES no3Bomsie  po3misiHyTH
CUTYyallil0 3 TOYKH 30py KII€HTA,
MIPOTIOHYIOYX HOMY OLIIHUTHU 3a 7-0aib-
HOo0 1mKamoro Big “TloBHicTIO He
sroxaui” 10 “TloBHICTIO 3rOAHUIT” TBEP-
mxeHHs: “Kommanis 3po0mia pimeHHs
MOET poOJIeMH ITPOCTHM”.

MoXyTh  TaKOX  CTaBUTHCSA  iHIII
JOJIATKOBI MUTaHHS, SIKi JOIIOMOXYTH B

MOJANBIIOMY BHSBHTH IPUYUHH, IO
YCKJIQIHIOIOTh  HPOLEC  BHPIIICHHS
pooIeMHu.

Po3spaxyHok mokasye:

- 3aBUIICHI OYiKyBaHHS
KIIEHTIB  HE  CHPHUSIOTH
I IBMILEHHIO JIOSIBHOCTI;

- 3a[I0BOJICHICTh HE TrapaH-
Ty€ JOSUTBHICT — JOCHiI-
JKCHHS TOKa3YIOTh CITA0KHIA
3B’S30K MIDXK  3aJ0BOJIC-
HICTIO KJI€HTIB Ta IX
MaiOyTHBOIO JIOSIIBHICTIO;
- KOHTakT KJie€HTa 31
ciry k0010 MATPAMKH
3HIKYE PiBEHB JIOSIIBHOCTI;
- 3MEHINCHHS  3yCHJb
KITIEHTIB MIO0 BUPIIIEHHS
X mpobieM € HalKpaumm
Croco0OM  BIUIMHYTH Ha
3HIDKEHHS TX JIOSUTHHOCTI.
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IIpoooesoicenns maon. 1

1

2

3

4

3arajibHe  BiTHOIIIEHHS
Sentiment/ Net sentiment

JxepenoM BHCTYNalOTh aHi
coLiaNbHUX MeJia, KOMEHTapi
KITIEHTIB, 3alUCH CKapr/3Bep-
HCHb

KICTIO TIO3MTHBHHX Ta
BIATyKiB/KOMEHTapiiB

AHani3 3IiMCHIOETBCS 3a KIIOYOBHUMHU
cnoBamu Ta (pasamu. KiieHTCBKI KO-
MeHTapl KIacH(iKylOTh Ha IO3WUTHBHI,
HeWTpanbHI Ta HeraTuBHi. [loka3HUK
PO3paxXOBYETHCS SIK PI3HHI MK KiJb-
HETaTUBHUX

KinpkicHuil aHami3z IyMmoK,
HACTpOiB, OIIHOK, BiJHO-
[ICHHSI, EMOLIIH 1 T. iH., 5AKi
MIPEACTaBIeHI B TEKCTO-
BOMY BUTJIAI1 (oruisiu, 6I1o-
TH, TBITH, KOMEHTapi TOIIO)

Hananus mnocmyru Ha
HaJICKHOMY PpiBHI 3
nepuioro pazy (Right
First Time/ 2+ contacts)

IloB’s3anmnit 3 MOKa3HUKOM
MpameBuTpar  KIi€HTa  Ta
XapaKkTepu3ye 30aTHICTh KOM-
MaHii BUKOHYBAaTH 3allUT K-
€HTa Ha HAIXHOMY piBHI 3
TIEpIIOTO pasy.

Hanae indopmariiro B po3pisi
KaHaJiB 3a piBHEM KOMQOpPT-
HOCTI Ta e()eKTHBHOCTI BHKO-
PUCTaHHS

“SIka KiJIbKICTh 3BEpHEHb (CIIEKTPOHHUX
JIUCTIB, J3BIHKIB TOINO) BaM 3HAJ0-

Bukopucranus B SKOCTi
ogHoro 3 mokasHuKiB KPI
M ABUIITYE:

- IPOIYKTHBHICTH POOOTH
KOHTaKT-IIEHTPY;

- CTBOPIOBaHY IIiHHICTb IS
KIIIE€HTA;

- CTpaTeriyHy 3HAYUMICTh
i Oi3HeCcy KOMIaHii B
aitomMy

Emouiitanit MIAINAC
(Emotional signature)

Ha6ip moxa3HUKIB A7l BHSB-
JICHHSI €MOIIHOI CKIIaI0BOI B
mpoIieci BiAMOBiMI Ha 3amu-
TaHHS

Yy IHIIOL
o

KIIEHTIB 10 Tiel
pYHHIBHUKH;  TaKi,

TpyIH:

10 MATPUMYIOTH TOIIO

ounacs, nepi HDK BaIli
3anuT/mpobiaema Oyau BupimeHi?”
BukopucroByroTCs  pi3HI  IIKaNu
OLIIHIOBAHHSI.

BukopucroByerscst TIOHAT 20

eMOLIHNX KaTeropid Uil BiXHECCHHS

BUMAararmTh
yBar; Taki, M0 PEKOMEHIYIOTh; TaKi,

Mae npuknanHe 3Ha4YeHHS
1us mokasuuka NPS, minsu-
[YIO4U HOTO MPAaKTUYHE 3a-
CTOCYBaHHS

Iagexc RAPID (Reten- | Hamae  Gimpmr  gmetanmpHy | BukxopucroByrorees mo 11 3miHHEX, mo | Bumiproe Tpu ckiamosi
tion Advocacy and | indopmamito mpo emMouiiiHy | 00’€QHYIOTHCSA B 3 CETMEHTH IS OLIHKHM | JIOSJIBHOCTI:
Purchasing index) CKJIQIOBY 3a PaxyHOK BIAMO- | MO3WIII KIi€HTa: yTpUMaHHS;, miar- | -  [Hmekc  30epexeHHs
BiJici Ha MUTAHHS, IO IOCTi- | PUMKa; MPUAOAHHS/3aTydCHHS JIOSTTBHOCTI  TTOKa3ye Bipo-
JUKYIOTh ~ HaMipH  KJII€HTIB rigHicTh  mepeopieHTanii/
mof0 TNpHUAOGaHHS KOHKpET- nepexony KIi€HTa Ha Ipo-
HOTO TOBapy/mociuyru abo IYKIIi0 KOHKYPEHTa
100 BUKOPHCTAHHS MPOIIO- (xapakTepusye BIITIK KIi-
3MIIT 1HIIOT KOMIaHii €HTIB);
- Ingexc po3moBCIOHKEHHS
JIOSTIBHOCTI TIOKa3ye MO3HU-
THBHE BITHOILICHHS KIi€HTa
IO  TOBapy/lmOCIyTM Ta
HOIIUPEHHS] PEeKOMeHAaLli{
IHIIMM (XapakTepHu3ye Mpu-
TiK KITi€HTIB);
- Inpexc nosTbHOCTI TIpHA-
OaHHS TIOKa3ye CTYIiHb
3pOCTaHHSI  CIIOXKUBAIIBLKOT
aKTUBHOCTI (XapakTepusye
CepenHiii 4ek Ha OJHOTO
KJIi€HTA).
Cucrema ympaBniHes | OnuryBaHHS — ycix — 3aii- | 4 KpuTepii OLiHKH: BusiBnennst (aktopis, sKi
B3a€MOBITHOCHHAMH KaBJICHUX TPyI (“stacke- | 3aranpHa OIliHKa; BIUIMBAIOTh Ha PEIYTAIlil0
BCIiX TpyI, 1o 3amikaB- | holders”): cmiBpoOiTHHKH (B | OakaHHs KyIyBaTH, MOBTOPHA KYMiBIsA; | KOMIIaHil.
JeHi B JISUIBHOCTI | T.4. MEHEKMEHT), CIIOXKH- | Oa)KaHHS pEKOMEHIYBaTH;
KOMITaHii Badvi, akKI[iOHEpHW, IOCTa4yajb- | KOHKYPEHTHI IepeBaru
HUKH, UCTpHO F0TOPH,
TRI*M (inaHCOBI opraHi3arii i aHa-
(MEASURING, mitukn, 3MI, rpomaaceki
MANAGEMENT, oprasizamii i T. 1.
MONITORING)

Jkeperno: ckiIajeHo aBTOPOM Ha OCHOBI

[6, 13, 14, 15, 16, 17]
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Omxe, DOCHiDKYIOUN “UIISAX CIIOXKHWBada”, PO3JI-
piOHa KOMMaHis Mae€ IMaHC HAaOIM3WTHCS OO CBOIX
HOKYIIIB, OTPUMATH MOXIUBICTh YIIPABJIATH IX IOBE-
JIIHKOIO Ta BHOOPOM KOHKPETHOTO TOBapy, 3ampo-
MOHYBaTH €(EKTHBHY CHCTEMY KIIEHTCHKOTO CEpBicy
JI0 MOMEHTY 3AiHCHEHHsS MOKYIKH, B MOMEHT Iii
3IIMCHEHHS Ta MICJIs 3aBEPILCHHS.

3rinxo 3 mocmimkenusmu kommanii GFK offline-
Mara3uHH B IOJaIbIIOMY OYAYyTb BUKOHYBATH (YHKIIIFO
(bopMyBaHHs BpaKeHb MOKYIIIIB, y TOM yac sk online-
KaHaJIA JONOBHIOBATUMYTH IIi BpaKeHHS HEOOXITHUM
KOM(OPTOM, IIBUAKICTIO BUOOPY Ta iHIIUMH IIepeBa-
ramy, sKi IpUTaMaHHiI caMe I[bOMY KaHaIy Ipojaxy. B
KOHTEKCTI YIIPaBIIiHHS CIIOKMUBYMM JIOCBiIOM OCHOBHH-
MU XapaKTEepUCTHKaMH TOProBOTO MPOCTOPY MaiiOyT-
HBOT'O CTaHyTh!

- 0araTopyHKI[IOHATBbHICTh BUKOPUCTAHHS, 1110 JI03-
BOJIUTh 3a0€3NEYMTH PIZHOMAHITTS JOCBINY CHOXH-
BayiB;

- IHTEHCUBHICTh BUKOPHCTAHHS, MOXKJIUBICTB 3a0€e3-
NEYUTH ONTHMAIbHUHA Tpadik, OTPUMYBAaTH CHHEpIe-
TUYHAN e()eKT BiJ Pi3HUX BUIIB JisITEHOCTI COXKHIBAYiB
y MeXax TOProBOro IMpocTopy;

- THYYKIiCTh BUKOPHCTAHHS: TOPTOBHII IPOCTIp Mae
JIETKO aJanTyBaTUCA O 3MiH Ta 3a0e3nedyBaTH peajli-
3aIif0 PI3HOMAHITHUX CIIOKUBYHX CIICHAPIiB (HAPUK-
nan, xommanis “Apple” 3 2016 poky cBoi TOpProsi
00’€KTH pO3IIISAIAE HE SIK Mara3uHH, a K “TPOMaJAChKUM
npocTip”, ne Big0yBalOThCs Pi3Hi MOIT, CHIPsIMOBaHI Ha
(GOpMyBaHHS  CIIOKMBYOIO  JOCBiMy: Micue Juis
3yCTpivel, s IEMOHCTPAIIIT COIliaIbHUX, KyJIbTYPHHUX
Ta IHIITUX TPOCKTIB);

- “IiAKITFOYEHICTH” TOPTOBOTO MPOCTOPY: 3MATHICTH
MoeqHyBaTH IUPPOBI Ta odduaifHOBI iHCTPYMEHTH,
3a0e3neuyroun Oe3rnepepBHY KOMYHIKAINO 31 CTI0KHBa-
YaMH, CTUMYJTIOFOUH MPOJaXi Ta 30UIBIIYIOYH iX 3aiy-
YEHICTh y MPOLEC MOKYIIOK.

BucHOBKM i mepcneKTHBH TNOJAJBIINX JOCIi-
JKeHb 'y naHomy Hampsimi. [TinOuBaroun miacymok,
MOJKHA CTBEP/KYBATH, IO BXKE 3apa3 mepemn po3apio-
HUMHU KOMIIQHISIMU MOCTAIOTh BXJIMBI 3aBJIaHHS [I0JI0
YIPaBJIiHHS CHOXKMBYMM JIOCBIZIOM Ta HOro 1HIMBIiIya-
mizargii. CyyacHi Oi3Hec-Mojeli 00CIyroByBaHHS CITO-
XKMBayiB y cepi puTeiiry MatoTh OyTH 30piEHTOBAHUMH
Ha JIOBIOTPHUBAJI B3a€MOBIIHOCHHM 3 HUMH Ha OCHOBI
3BOPOTHOTO 3B’SI3Ky Ta 3alPOBA/DKEHHS BiAMOBITHUX
3MiH B TMpolec ix oOciayroByBaHHs. IlepcriekTuBu
MOJAIBIINX JOCHI/DKEHb TIOB’SI3aHI 3 pPO3POOKOI0
IHCTpYMEHTapio 1moa0 (GpOpMYyBaHHS JOCBiNY CHOXH-
BaYiB Ta yNPaBIiHHSA HUM 3 ypaxyBaHHSAM CIEIH(iKu
JISTIFHOCTI BITYU3HSHUX PUTEHIIEPIB.
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